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Dr. Bijan Anvar Leads a New Slate of QCDS Officers
With Aspirations To Build a Stronger Dental Soc1ety

By Marc Katz

To the cheers of colleagues, friends,
and family, Dr. Bijan Anvar was in-
stalled as the new president of the
Queens County Dental Society along
with a slate of new officers at the
QCDS Annual Dinner, held last Janu-
ary at Leonard’s of Great Neck.

“Our profession will be facing some
serious challenges in the coming
years,” Dr. Anvar told the audience
following his installation. “Now more
than ever, it is imperative that we come
together... that we make our voices
heard...and that we protect our pa-
tients and our profession. Tonight I in-
vite you to involve yourselves. I call on
all of you...to stand together and help
build our ranks, to make us a force.

“I would like to strengthen our so-
ciety by not only increasing member-
ship, but also by empowering and
engaging others so that they know that
they do make a difference and that
they are valued, not for their member-
ship, but for their friendship and their
participation. I want to make every
member feel like his and her opinion
counts and has meaning and impor-
tance.”

Officers installed along with Dr.
Anvar were Dr. Sudhakar Shetty, pres-
ident-elect; Dr. Ronald Garrett, vice
president; Dr. Eric Huang, secretary;
Dr. Richard Yang, treasurer; and Dr.
Craig Tischler, historian.

American Dental Association Presi-
dent-Elect Dr. Maxine Feinberg, taking
time out of her busy schedule as she
prepares to assume the leadership of
the ADA, congratulated QCDS on
being one of the most diverse compo-
nents in the entire country as evi-

Incoming QCDS officers belng sworn in by Dr. Chad Gehani: left to right, Drs. Sudukhur Sheﬂy, Ronuld Gurren Eric Huang,
Richard Yang and Craig Tischler

denced, she said, by the diverse nature
of the installation guests.

NYSDA President Dr. Joel Friedman
installed the ICDE officers, including
Craig Tischler, president, Kathryn
Schirmer, vice president, and Dr.
Prabha Krishnan, secretary/treasurer.
Upon taking office, newly installed
President Tickler presented outgoing
President Jay Lender with a certificate
of achievement, recognizing his out-
standing efforts during his term.

Dr. Krishnan served as the evening’s
master of ceremonies, keeping the pro-
gram moving smoothly, as she has
done for a number of years. Dr. Rekha
Gehani introduced each of the digni-
taries and thanked them for their sup-
port of QCDS. Special guests at the
installation included Congresswoman
Grace Ming and her husband, Dr.
Wayne Kye. Congresswoman Meng
presented newly installed President
Anvar with a Congressional Proclama-
tion, recognizing his service to the

Installation Dinner In Pictures
See Pages 12 and 13

community and declaring the day of
his installation “Dr. Bijan Anvar Day in
Queens.” Presenting Dr. Anvar with
New York State recognition was State
Senator Jose Peralta.

Representing organized dentistry,
dinner guests included NYSDA Im-
mediate Past President Deborah Weis-
fuse, NYSDA Executive Director and
ADA Past President Mark Feldman,
ADA Trustee Steven Gounardes, and
several component presidents and ex-
ecutive directors.

ADA Trustee-Elect Dr. Chad Gehani,
a past QCDS president, introduced
each of the newly installed QCDS of-
ficers, including Dr. Anvar, who im-
mediately recognized Dr. Al Orlian
“for his love and support” since Dr.
Anvar was in dental school and for
giving the new QCDS president his
first job as a resident at Flushing Hos-
pital. “I will always remember the...
advice you gave me,” Dr. Anvar said.

Immediately upon being installed,
President Anvar presented a plaque to
outgoing President Doran Kalman in ap-
preciation for his service and leadership.

—Continued on page 12
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From the President

drbanvar@gmail.com

By Dr. Bijan Anvar

EDITOR’S NOTE: This column, by newly elected QCDS President
Dr. Bijan Anvar, contains excerpts from his installation address.

I see so many people who have had a profound effect on
my life, so many people who have set examples for me to fol-
low, so many people who have advised me, and so many peo-
ple who have helped me. It makes me happy to see so many
friends come together to help celebrate our installation. I am
very touched, indeed a little overwhelmed by the honor be-
stowed upon me to be your president. Never
in my wildest dreams would I have thought I
would be standing before you as your presi-
dent, delivering a speech. Dentists are often
thought of as thoughtful and intelligent peo-

On Becoming Your New President

ing me my firstjob as a resident at Flushing Hospital. I will al-
ways remember the advice you have given me, and it is es-
pecially true today. Thanks to all my friends at the ADA and
NYSDA, friends who I can count on when I need them. I have
learned quite a bit from all of you, and I am still learning. I
am grateful for your example, your tolerance and patience—
in short, your friendship. I would especially like to thank our
executive director, Bill Bayer, and his assistant, Guadalupe,
for putting all this together and working so hard to make sure
that everyone has a great night. I would also
like to thank my office staff, who I think of like
my sisters.

So, now that I thanked you, I am going to
solicit you. We are a volunteer organization. I

ple, and it is for this reason that I am so totally Now more come before you in the hopes that you will not
shocked at the complete lack of judgment from only get involved, but will make an effort to in-
my colleagues in electing me. Ireally wonder than ever, volve your friends and colleagues. Our profes-
what they were thinking. So, this year T am = s¢ ¢ _ . sion will be facing some serious challenges in
president of QCDS, last year I was president- it1s lmperatlve the coming years, including our continued bat-
elect. The year before I was vice president. that we tle against the trial lawyers, government regu-

Next year, people say, I will be nothing. But I
would say to them that I am always a member,
and that is always something. And, I would re-
mind them that membership has its privileges.
Look around. Everywhere you look there are
people who are volunteers, mentors, friends,
teachers, and more. It has been my privilege to
meet and know you all and for me, that is a big part of or-
ganized dentistry. I cherish the friendships I have made.

Some of you may not know that I grew up in Southern Cal-
ifornia, about 10 miles from the Mexican border. When I was
in high school, my counselor told me I wasn’t college mate-
rial, and if it wasn’t for a humble and wise history teacher, I
probably wouldn’t be here. So my first thanks goes to Mr.
Klueger. He made me turn right when I might have turned
left. For that, I am forever grateful. If I thanked everyone who
deserved to be thanked, we would be here for longer than any
of us planned or wants, but the evening cannot go without
some special thanks. I would like to thank every past presi-
dent and every volunteer of every dental society and associ-
ation, as it would be impossible for me to be here without
them. I would like to thank everyone at QCDS for their trust
and their support.

I'have made so many friendships, and I am so grateful for
that because for me that is priceless. Thank you Dr. Rekha
Gehani for being a part of this installation and thank you Dr.
Krishnan for being an awesome MC as well as a great friend.
I'would especially like to thank Dr. Jay Ledner and Dr. Chad
Gehani for their guidance and support and Dr. Al Orlian for
his love and support since I was in dental school and for giv-

lations, electronic health records and

come together.“ e-prescribing, hygienists, and more. Now more

than ever, it is imperative that we come to-
gether, that way make our voices heard, and
that we protect our patients and our profession.
Tonight I invite you to involve yourselves, I call
on all of you, my friends, my colleagues, to
stand together and build our ranks—to make
us a force. I would like to strengthen our society by not only in-
creasing membership, but also by empowering and engaging
others so that they know that they do make a difference and
that they are valued, not for the membership, but for their
friendship and their participation. I want every member to feel
like his and her opinions count and have meaning and im-
portance.

We also need to engage new dentists. This has been some-
thing very dear to my heart, and with the help of Dr. Gehani
and Mr. Bayer and many others, I created the first New Den-
tist Conference in New York State. In the first year following
the event, I believe five others were held throughout the state.
Last year, our past president, Dr. Kalman, held the first an-
nual World’s Fair of Dentistry, a wildly successful event set-
up by a handful of volunteers in a short amount of time. It
was a two day event that people are still talking about. I was
honored to be involved and look forward to carrying on the
event and providing our membership with the value they are
looking for. I look forward to serving and strengthening our
membership and I hope that I can count on all of you to help
and advise me.

—Continued on page 19
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4 By Gina Cucchiara, D.D.S.

I would like take this opportunity to introduce myself as
the new co-editor of our QCDS Bulletin. Along with Dr. Boris
Arbitman, I hope to continue to share the events and news of
our chapter in a meaningful way. I encourage all of you to
contribute to our endeavors with your announcements.

I'am a relatively new member of QCDS and look forward
to getting to know my colleagues. I was born and raised in
Howard Beach, Queens. Like many of you, I am a first-gen-
eration American; my parents emigrated from Sicily, Italy in
the early 1960s. I have remained close to my roots by setting
up my practice in the neighborhood in which I was raised.
When I am not busy working, I enjoy spending time with my
family and friends and exploring different areas of New York
City.

It was actually the great experience I had at my ortho-
dontist growing up that motivated me to become a dentist.
attended Columbia University for my undergraduate studies
and dental school training. I completed my General Practice
Residency at Lutheran Medical Center, Long Island College

Simon Galeas A.A.S, MDT, President

From The New Bulletin Co-Editor

= M Glad To Meet You, Let’s Stay In Touch!

Hospital Campus in Brooklyn. I opened my private practice
in January 2012, and Dr. Arbitman now practices just down
the street. I am also an Attending Physician in the Depart-
ment of Dentistry at Lutheran Medical Center. Many of my
colleagues at the hospital are active in the Second District
Dental Society, where I hold an associate membership as well.
I enjoy working with the residents one-on-one on the clinic
floor. I hope to encourage the new generation of dentists to
remain active in organized dentistry, to give back to the pro-
fession through teaching, and to never stop learning.

Dr. Arbitman and I are looking forward to working to-
gether for many years to come. We encourage you to submit
any articles or announcements to <dr.cucchiara@gmail.com>.
We will continue to uphold the exceptional standard of qual-
ity and excellence that our Bulletin has achieved throughout
the years. We would like to thank the current and past lead-
ership that has guided us along the way.

We hope that you enjoy what is in store for you in the cur-
rent issue!

DENTAL LABORATORIES
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Be Aware of the Statute of Limitations for
Dental Malpractice in New York State

By Eric ]J. Ploumis, D.M.D., ].D.

EDITOR’S NOTE: This article is reprinted from the Ninth Dis-
trict Dental Society newsletter with their permission.

Every dentist should be aware of the statute of limitations
for dental malpractice. A statute of limitations is a law passed
by the legislature that sets a time limit on when a claim may
be brought. Once the statute of limitations has expired on a
plaintiff /patient's claim, the patient loses his or her remedy
at law and the defendant/doctor has an affir-
mative defense against an allegation of mal-
practice.

Since 1975, the basic law in New York
State is that an action for dental malpractice

must be commenced within two years and Ev ery dentist

six months of the occurrence of the alleged

malpractice (CPLR 214-a). An occurrence- should be aware

based statute means that the statutory period

Foreign-object discovery is yet another scenario that will
prolong the time during which a patient may sue for mal-
practice. An endodontist presents the best example to illus-
trate this exception to the statute of limitations law. Suppose
a patient discovers a broken file tip (foreign object) in a canal
four years after having a root canal. The dentist never told
the patient about the broken file. Under the foreign-object
discovery exception, the patient has an additional one-year
extension to sue the doctor. Even worse is the instance in
which a practitioner fraudulently concealed the malpractice.

Failure to disclose an untoward event tolls

(such as an implant or surgical fixation de-
vice) was intended to be left in the body, the
“tolling” provision does not apply and ab-
sent any other exceptions the standard 2.5
years applies.

By waiting until the patient no longer has
the statutory right to sue for malpractice, the

‘ ‘ the statute indefinitely. If the foreign object

begins to run when the negligent act oc- Of the statute Of savvy practitioner may think he or she can

curred, not when the patient discovered it. limitati safely sue to recover an unpaid fee. In New
Many states use discovery as th? trigger .for tmitations E{ork State, 'lzlofwever, a patitent wl:}(z iz suted
2 action for malprache. Thanke in part 13 JOT AEMEAL 0 e up to the amont of the doe
the efforts of the New York State Dental As- mal pra ctice. tor's suit,‘even if the statute of l.imitations for
sociation, New York still utilizes the more malpractice has long since expired.

doctor-favorable occurrence standard. (Caveat: Understanding the statute of limitations
The Office of Professional Disciple may bring , , for dental malpractice is essential to good
a disciplinary action against a dentist at any risk management. Knowing the law will help

time; the civil statutes of limitations for mal-
practice do not apply.)

Some dentists erroneously base fee collection efforts or
record keeping requirements on this 2.5-year time span, be-
lieving that the passage of two and a half years provides a
shield of invulnerability. But there are a host of exceptions
that must be considered when calculating the expiration of
the statute of limitations. For example, if the patient is an in-
fant, the statue is tolled (suspended) until the child reaches
majority, which is 18 in New York State. The child does not
lose his or her right to sue you for malpractice until two and
one-half years after his 18th birthday. You may have treated
little Jason when he was 11, but his right to sue you for mal-
practice does not expire until he is 20.5. It is not unheard of
for a malpractice attorney to file a suit the day before a pa-
tient turns 20.5 hoping to catch the doctor without adequate
records. This “toll for infancy” is especially important for
practitioners such as orthodontists and pediatric dentists.

Another significant exception to the basic rule is the con-
tinuous treatment doctrine. Any treatment that pertained to
the initial therapy prevents the clock from running for
statute-of-limitations purposes. In an orthodontic case, for
example, it is not until the patient is dismissed after her final
retainer adjustment that 2.5 year clock begins to tick down.
This is true even if braces have been off for several years.

in developing a collections policy and a

record keeping protocol. A working knowl-
edge of the fundamentals of the statute of limitations will
allow for the better practice of dentistry with a higher level
of comfort, We have discussed only a few of the more obvi-
ous exceptions to the rule; the examples cited are by no
means a definitive list. To appreciate fully how New York law
impacts on dental practices, the prudent practitioner should
consider a consultation with an attorney versed in medical
and dental malpractice law.

Dr. Ploumis is an attorney, an orthodontist, and an associate
clinical professor of orthodontics at New York University. He lim-
its his legal practice to business and transactional issues related to
the practice of dentistry, including practice transitions, partnership
and employment agreements, office leases and the defense of allega-
tions of professional misconduct. He can be reached at www.Den-
talPracticeLawyers.com.

The information in this article is not intended as a substitute for
legal advice. Dentists should familiarize themselves with the laws in
their local jurisdiction and seek legal advice from a local attorney
who specializes in such matters.
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THE OFFICERS OF QCDS THANK THE FOLLOWING SPONSORS
OF THE 2014 INSTALLATION AND DINNER DANCE, WHOSE SUPPORT MADE
THE EVENING POSSIBLE AND WHOSE GENEROSITY IS GREATLY APPRECIATED.

GOLD SPONSORS

HENRY SCHEIN COMPANY

SILVER
Benco Dental
Medical Liability Mutual Insurance Company
Drs. Doron & Ronit Kalman
Dr. Bijan Anvar

BRONZE
Alfest Personal Wealth Management
Dee Cee Dental Lab
Mason Insurance Agency
Nu Life Long Island
Dr. Jay Ledner

FRIENDS
Danziger & Markhoff
Drs. Shahin Shahgoli & Antonio Del Valle
E&E Custom Upholstery
Have Dummy Will Travel
Kirschenbaum & Kirschenbaum
Steinway Fisher Dental Lab
Stuart Sinclair CPA
Dr. Mohammad Bhuyan
Mr. William Bayer
Mr. William Pepe Jr.
Dr. Miichell Greenberg



Dr. Doron Kalmanwas recognized by Dr. Bijan Anvar
on behalf of the-Queens County Dental Society for
his outstanding year of service as QCDS president

Outgoing QCDS President Dr. Doron Kalman con-
gratulated incoming president Dr. Bijan Anvar on
assuming QCDS leadership

Dr. Bijan Anvar Installed
As New QCDS President

—Continued from page 5

Looking to his new administration, Dr. Anvar said: “Our
commitment to our profession and organization can be
summarized in three words relevance, responsiveness, and
respect.

“Relevance: we need to provide our membership with
the critical information they need to best serve their patients
and maintain a successful practice.

“Responsiveness: we need to respond quickly and effec-
tively to the concerns of our membership and also to out-
side forces who may have their own agenda in trying to
shape our profession.

“Respect: we are accountable for our work. We are open
and transparent in our decision-making. We are commit-
ted to bringing integrity into our process and doing what
is best for our patients and our profession. My aspirations
for QCDS are bold and significant, and more importantly,
they are all built on existing foundations. I have a great
team of line officers, volunteers, council chairs, Board
members and staff that I am confident share these goals
and values. Together we will continue to build and
strengthen our society.

ADA Persident-Elect Moxine Feinberg and Incoming
QCDS President Dr. Bijan Anvar

i

AR
\
Dr. Robert Lipner

NYSDA Vice President-Elect Dr. David Miller and
QCDS President Dr. Bijan Anvar

Queens (ngresswomun Grace Meng presented Dr.

Bijan Anvar with a proclamation in recognition of

becoming president of QCDS

NYSDA Past President Dr. Joel Friedman and
Dr. Craig Tischler

Vice President Dr. Ronald Garrett and QCDS Presi-
dent Bijan Anvar

Senator Jose Peralta honored QCDS Ifresidept Dr.
Bijan Anvar with a proclamation for his services fo

the organization

Drs. Bijan Anvar, Doron Kalman and Steven Gounardes

Dr. Chad Gehani cong.r.atuluies Dr. Bijan Anvar following his installafion as
QCDS president as pastQCDS President Dr. Prabha Krishnan looks on

[




Financial Independence in Challenging Times

By: Paul Palazzo, CFP®, COA
I like to tell people that retirement planning is a little like
playing golf. You begin in your earlier working years, with a
general idea of where you are going—the equivalent of aim-
ing for the fairway—and become more exact as you get closer
and closer to the target. And, you adjust, be-
cause nothing ever goes entirely as planned.

Here are some things to keep in mind for
creating your own financially independent re-
tirement.

* Visualize It: Many of you are extremely
busy caring for patients, running your office,
living your life. It is understandable if you
haven’t found time to visualize your retire-
ment, but you owe it to yourselves to do so. So
here’s a goal: before Mother’s Day;, find a quiet
hour or two to think about this. Be specific. If
you retired tomorrow, how would you spend

Now is
a great time

to beg m Creatmg shares that you've sold are gone forever; you
a future of

than the average citizen and with access to better health care,
also have longer than average life expectancies. But, those po-
tential extra years cost money. And, inflation continues to
raise the cost of living. Here again, your portfolio should be
built to last.

And, there also is the withdrawal risk: Let’s say that in
your first year of retirement you plan to sell
1,000 shares of Stock XYZ at $50 per share to
help cover expenses. The only problem is that
the stock price falls to $40. Now, you have to
sell an additional 200 shares to make up for
the 20 percent price drop. While you were
working and saving money, the loss didn’t
matter—in fact, it may have helped by en-
abling you to buy low. Not now! The 200 extra

don’t benefit when the market goes back up.
Dentists can potentially reduce withdrawal

the next 30 days? financi al risk by continuing to work part-time before
* Know your expenses: The best way to do . retiring, reducing the need to dip into their
this is by actually tracking and itemizing ex- mdepe ndence. portfolios. A good financial advisor can help

penses for three to six months. The next-best
way is to get a year-over-year estimate by de-
termining your after-tax pay and adjusting for
net deposits or withdrawals to bank and in-
vestment accounts and a net increase or de-
crease in debt. Your current expenses can serve as a guide to
determining how much you will need in retirement. But be
skeptical of simple benchmarks, such as needing 80 percent of
pre-retirement income in retirement. Everyone will be differ-
ent. When will the mortgage be paid off? Will you be mov-
ing? How many children are you supporting, and when will
they be on their own?

¢ Take what they give you: Did you know that investing in
a tax-deferred retirement account can yield a third to a half
more in after-tax money down the road? Such is the power of
the “loan” you receive from the government and have the op-
portunity to invest, combined with the likelihood of your tax
rates going down in retirement. Being self-employed gives
you far greater tax-deferral opportunities than enjoyed by the
typical employee. Take advantage of them.

¢ Invest with different risks in mind: When most people
talk about risk in connection with financial independence, they
focus on investment risk—the chance that their stocks will lose
value. The focus, while understandable, is too narrow.

Other risks should be considered:

There is the inflation risk: In 1987, The New York Times
wrote about the coming Broadway opening of “Phantom of
the Opera,” and the possibility of prices topping out at $50. In
the mid-70s, you could still get a gallon of gas for a buck and
a box seat at Yankee Stadium for $5 and change. Times
change, and prices go up. If inflation averages 3.5 percent per
year, prices will roughly double in 20 years. Your portfolio
will have to be designed to withstand the attack on purchas-
ing power.

And, there is the longevity risk: Dentists, more educated

manage your portfolio against withdrawal
and other risk.

e Social Security: These are several of the
risks to financial independence that are im-
portant. Now, for the good news: Social Secu-
rity is not among them. Yes, anything can happen. But
remember this: Seniors vote. Any reduction in Social Security
benefits is likely to be gradual and have little impact on the
typical dentist’s retirement plan.

The future awaits. Now is a great time to begin creating a
future of financial independence.

Altfest Personal Wealth ManagementSM is the nationally rec-
ognized, fee-only investment management and financial planning
firm that is endorsed by NYSDA Support Services and the Queens
County Dental Society for their members. Altfest contributes arti-
cles to help members of the Queens County Dental Society plan and
think intelligently about their finances. If you would like to reach Al-
tfest, call David Novak at 212-406-0850 or dnovak@altfest.com

Please support
the valued QCDS Bulletin
advertisers who help make
this publication possible!

Great ROI, $1.1 Million Package Deal OR Sold Separately,
Real Estate for $899,900, OR Just Dental Practice for .
$201,000, Street Level-Storefront-Dental Office, 2 Apart- $ '
ment Units, 3,500+ Sq. Ft., With Option to Rent Medical

About 2,000 Patients in Da-
Existing Clientele
Security Cameras And Sys-

Prime Storefront Location
Low Taxes

Space Only
lgarge Medical Office ¢« Two Residential Units
ace .
‘(;‘i-g;RﬁA Zoning, Please ||+ 1,250 sq. ft./unit
erity : e Separate Meters
5";'12 ol chaans rowl « Well Maintained Resi-
enovated dences

tabase e Separate Entrances
Active Patients to Add to « Walking Distance From
Public Transportation
tem and Grocery

SG6-13 Jamaica Avenue, Woodhaven, NY 11763

Great Investment Opportunity!, Close to Transportation, High Volume Traffic, 6,345 Total Usable Sq. Ft., 7% Cap
Rate, Ready To Sell, Great Income Property WITH Potential to Grow, Location, Location, Location!

Arjun Patel

Licensed Real Estate Salesperson
Phone: (516) 205-0420

Email: arjun.remaxoffice@gmail.com

THE QUEENS COUNTY DENTAL SOCIETY

. MBSO,
A 2,

o

and {NYSDA

Endorsed Independent
Financial Planning Firm

W,

Altfest

personal wealth management*

OFFERING A FULL RANGE
OF FEE-ONLY WEALTH
MANAGEMENT SERVICES FOR
DENTISTS, INCLUDING

[nvestment Management
Financial Planning
DISCOUNTS AVAILABLE FOR ACTIVE AND
RETIRED NYSDA MEMBERS

Thinking of Selling or Buying?
Contact me for a current market analysis of your
professional practice and real estate needs!

iy

President Lewis J. Altfest
Ph.D., CFA®, CFP, CPA, PES

BARRON’S 70P 100

Independent Financial Advisors
2007, 2008, 2009, 2010, 2011
425 Park Ave. New York, NY

212.406.0850
inquiry@altfest.com




State of State Estate Tax: Lower Rates, Exemptions

By Michael Markhoff, Esq.

For a few years, we lived in a period of uncertainty with
regards to the federal estate tax. Once the dust settled and
the fiscal cliff was averted, Congress compromised on a
$5,340,000 federal estate tax exemption, which is permanent
(or as permanent as can be in Washington) and will be in-
dexed for inflation. Most taxpayers are now in the clear and
will avoid this hefty tax (which is 40 percent

on the amount exceeding the exemption), ‘ ‘

however all is not without a cost. To date, 19
states plus the District of Columbia assess a
separate state estate or inheritance tax based
on where you reside when you die and where
you own real estate. As you might imagine, a
majority of these states are located in the
northeast.

State estate taxes have lower tax rates, but

Each case is

unique and
should be

save at the second spouse’s death. Each case is unique and
should be analyzed accordingly.

¢ Create Irrevocable Life Insurance Trusts: There is a spe-
cial estate tax rule for life insurance which provides that any
life insurance owned by an Irrevocable Life Insurance Trust
will pass to your family free from federal and state estate
tax. Life insurance owned by you counts as an asset subject
to estate tax, so consider gifting your life in-
surance policies to this trust if it would other-
wise cause you to trigger a federal and/or
state estate tax. This is also a great opportunity
to consult with your life insurance profes-
sional to determine if the policy is performing
as anticipated and promised.

e Gift: You can gift $14,000 per year (or
$28,000 if you are married) each year to each
beneficiary and if you gift more, you will use

also have lower exemptions. New York has a analyzed a part of your $5,340,000 estate and gift tax ex-
$1,000,000 exemption, Connecticut is better dinel emption. Payments of medical and/or educa-
with a $2,000,000 exemption and New Jersey accordaingty. tion expenses directly to the institution do not
is worse with a $675,000 exemption. The rates count against these exemptions. New York
in these states are very similar and range from , , and New Jersey have no gift tax, so individu-
approximately 5 percent to approximately 16 als with estates under $5,340,000 should con-

percent. Keep in mind that, like for federal
purposes, you can leave an unlimited amount to your
spouse for state estate tax purposes (assuming your spouse
is a United States citizen).

Since most people in the tri-state area will be subject to
this tax, what is there to do to avoid or minimize this tax?

* Vote with your feet and move: The reason you will
begin to see the great mass exodus of cars to Florida this
time of year is that the “Sunshine State” has no estate tax,
as well as no income tax. Locally, New Hampshire has a
similar situation. This is not for the faint of heart. You
should consult with us and your accountant to discuss the
numerous requirements in order to become a Florida
domiciliary.

¢ Continue planning with “credit shelter trusts:” This is
still the backbone of most estate plans. It involves creating
a trust for the surviving spouse of an amount equal to the
estate tax exemption. The surviving spouse can live on this
trust by receiving the income and have access to principal
and when he or she dies, the trust will pass estate tax free to
the children or other heirs. For estates under $5,340,000, you
should consider creating this trust for your spouse for
$1,000,000 (for New York residents), $675,000 (for New Jer-
sey residents) or $2,000,000 (for Connecticut residents) to
help minimize state estate taxes.

For estates over $5,340,000, credit shelter trusts are
more significant because they will reduce or even elimi-
nate the more onerous federal tax, but they will also trig-
ger a state estate tax. For example, New York and New
Jersey will collect $431,600 and Connecticut will collect
$259,800 in exchange for saving approximately $2,100,000
of federal estate tax upon the death of the surviving
spouse. While no one likes to pay estate tax at the death of
the first spouse, it often makes sense to do so in order to

sider gifting to get under your state estate tax
threshold. Connecticut residents aren’t so lucky. Their
$2,000,000 estate tax exemption is also their gift tax exemp-
tion. In any case, be very careful about gifting because once
you gift, you can’t get it back.

Michael M. Markhoff, Esq. is
a partner at the White Plains,
New York law firm of Danziger
& Markhoff LLP. This firm is
a business and tax-oriented law
firm that has been representing
dental practice owners in the
New York metropolitan area for
50 years. Mr. Markhoff may be
reached at 914-948-1556 or at
mmarkhoff@dmlawyers.com.

Visit
QCDS at
www.gcds.org

Get the personal attention that
your small business deserves.

Unparalleled personal service with a direct phone line
and access to your Branch Manager

Supported by a whole team of professionals, including experts
in commercial mortgage and construction financing

Customized product and service recommendations that make sense for you

You can start a BusinessOne relationship by calling

Justin Kilian, Branch Manager
179-25 Hillside Avenue
Jamaica, NY 11432
718-291-3100
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10% DISCOUNT FOR QCDS MEMBERS

m Brochures m Envelopes

m Business Cards m Labels

m Prescription Pads = Rubber Stamps
m Medical Forms m Mailings

m [ etterhead m Design Services

DELIVERY TO YOUR OFFICE DOOR!

KC GRAPHICS

25 Cutter Mill Plaza « Great Neck
516-466-2434

Good thing you purchased that extended
warranty on your massage chair...

Wouldn't it be nice if life came with an
extended warranty?

It does.

Protect yourself and those around you “__
with essential insurance coverage.

Health - Disability - Life - Long Term Care

Accidental Death or Dismemberment - Personal and Commercial

Just Some of the Fine Insurers We Work With

GHI [md) HIFP Cim

HarTrokn HEALTH PLAN OF NEW YORK

N

ATLANTIS

HEALTH PLAN introhealth plus™

T

For More Information, Please Call Susan Mason
at The Mason Agency.

G 'I .516.747.5930

smason9414@aol.com

Spend a night on the town, upgrade to first class, or donate
to your favorite charity...whatever moves you most.
As aQueens County Dental Society member, you could save up to $427.96* on your

auto insurance with Liberty Mutual. You could alse enjoy valuable discounts tailored
t0 the way you five today and save even more by insuring your home as well.

CONTACT MARC DESIMONE, SALES REP

CALL | B8G-743-3307, Ext. 5066Q  Cliert ¥ 120533 Mutua].

cuck | weliberlymulual comdmarciesimone " INSURANCE

comei | 114 0K Cownlry Rd., Ste. 152 AUTO | HOME
Miraola, NY 11501

* Discounts are avaiable where state laws and regulations allow, and may vary by state. To the extent permitted by law,
applicants are individuall i not all app may qualify, Figure reflects average national savings for customers
whe swilched to Liberty Mutual's group auto and home program. Based on data collected bebween 11112012 and 6302012
Individual premiume and savings will vary. Coverage provided and underwritten by Liberly Mutual Insurance and its affiliates,
175 Berkeley Sireef, Boston, MA@ 2013 Liserty Mutugl Insurance

E G CUSTOM UPHOLSTERY Inc.

Of 3280 Sunrise Hwy Ste 59
&ad  Wantagh, NY 11793

SPECIALIZING IN
DENTAL FURNITURE ALL

WORK COMPLETED AROUND

OFFICE HOURS

DENTIST’S CHAIRS
OFFICE FURNITURE
WAITING ROOMS
ETT...

(516) 354-5650

'Evan’s Heart Condition Was
Discovered By Iy Dentist

CPR/AED e Advanced Life Support e Custom Classes
AEDs, Pads, Batteries, Maintenance Contracts
Emergency Drug Kits e Portable Oxygen Assemblies

In-Your-Office Rates Starting at $50 Per Person
Serving Dental Professionals For Over 25 Years

Have Dummy Will Travel, Inc.
257 Harrison Avenue

Miller Place, NY 11764
(631)-849-4978
CPR@havedummy.com
www.havedummy.com

"WE BRING THE TRAINING TO YOU"

Like Us: www.facebook.com/HaveDummy

BIG APPLE

RADIATION SAFETY
Martin Schnee

NYS Certified CRESO
e

Former Chief of the NYC HEALTH DEPARTMENT’S
RADIATION EQUIPMENT DIVISION with over
35 years of experience

Explanations & instructions are provided
to staff during the inspection

Fees: First tube $80; additional tubes only $50 each
SPECIAL: 4 tubes or more at $50 per tube
Includes all paperwork and filing with NYC Health Dept.
New registrations and CT slightly higher. Must Mention
this ad for these prices. I lectured at the 2009 Greater New
York Dental Meeting. In 2010, for members of QCDS and
for the Indian Dental Association.

OFFICE 718-373-6348 MOBILE 718-986-4996
www.NYCRESO.com

From the President
On Becoming the Newest
Dental Society President

—Continued from page 5

I'would like to close by thanking my family, my father and
his wife, for their love and support. Dad, you are my inspira-
tion, and I thank you for everything you have ever done for
me. I can’t begin to tell you how proud I am of you. This is the
closest I will ever get to being able to properly thank you. I bet
you never thought your son would be the first Iranian-Amer-
ican president of the Queens County Dental Society. My
mother, wishes she could be here tonight, but due to health
reasons was unable to attend. My mother is an amazing
woman, and I got a lot from her, but one of the things I am
most grateful for is for getting her nose.

And, saving the best for last, I would like to introduce you
to my family. They have allowed me to take time out of their
lives to serve and I am truly awed by their understanding
and support. My son, Bijan, is an amazing baseball player,
singer, and all around great guy. I couldn’t imagine a better
son. My daughter, Isabella, is a great lacrosse player and fash-
ion designer in her own right and all around great daughter.
I couldn’t imagine a better daughter. My two children are
two of my greatest blessings, and they each have a heart of
gold. I am so proud of them and who they are. As much as
they are the fruit, my wife, Jennifer is the tree from which
they fell. Some of you may not know, but Jen and I met in
dental school, in gross anatomy, and for me it was love at first
sight. When I saw her wearing her Jets sweatshirt, I knew I
would marry her—and I knew it was love because I'm a Gi-
ants fan. At that time I had long hair, and next to a dead guy,
I looked pretty good. We were married after our residency.
Again, it seems I have a knack for getting people to make bad
decisions, as I fully admit to getting the best part of this deal.
Jen, I couldn’t imagine a better wife. I have never met such an
amazing person and I have never had a friend so true. My
life changed when I met you, and I thank God every day for
you. Not only do you complete my life, but you are my life.
This is one of those times where “Thank you” just doesn’t
cover it, but there is nothing else that can, so: Thank you. I
love you with all of my heart.

Be sure to check the QCDS
website for the latest
Society events and news:
www.qcds.org



CE Courses

Pre-registration is required for all continuing education courses, except General Membership Meetings

Tuesday, April 1 7:00 p.m.

General Membership Meeting 2 C.E. Credits

7:00 pm: Valplast and Flexible Partials
Instructor: Justin Marks

8:00 pm: Electronic Health Record Adoption
and Meaningful Use Incentive Program

Speaker: Victoria Pascoe
New York City Dept. of Health and Mental Hygiene

Friday, April 11 10:00 a.m.

Video Study Club: 2 C.E. Credits
Clinical Failures and How to Avoid Them

Yes! Gordon has failures as much as or more than you, but he
identifies and avoids the failing techniques! The first edition
of this video had high demand, and we hope that we helped
avoid some ridiculous techniques and costly failures. Since
producing that video, many new concepts, techniques, and
materials have been introduced. Many of them are excellent
but, as in the past, many are not working well!

Continental breakfast included

Instructor: Dr. Al A. Gulum
Tuition: ADA member: Free

Friday, April 25 9:00 a.m.

Prosthetic and Surgical Consideration 3 C.E. Credits

for Dental Implants

Course offers a simple and practical way to begin implant
training

Instructor: Dr. David Chong

Tuition: ADA member/Non-ADA member - $35/$70

Friday, May 16 10:00 a.m.

Video Study Club:
Placing Mini Implants
Simple, Safe and Effective

2 C.E. Credits

About 20 percent of adult general practice patients are eden-
tulous, and they would love to have mini implants to retain
and support their dentures, if they only knew they are avail-
able and where to get them. Continental breakfast included
Instructor: Dr. Al A. Gulum

Tuition: ADA member: Free

Friday, May 23 9:00 a.m.

Risk Management 4 C.E. Credits

Do you know how long you are obligated to store patient
records? What information needs to be included in a medical
history? How do you legally terminate a professional rela-
tionship with a patient? Answers to these and many other
legal questions are provided in Risk Management.

Course qualifies for malpractice policy discount.

Instructor: Dr. Kenneth Treitel
Tuition: ADA member/staff: $135 Non-ADA member: $260

If you have not yet renewed your membership,
please do so as soon as possible.

You will no longer be receiving
communications from the ADA, NYSDA,
or QCDS unless you renew for 2014.

Please don't let your membership lapse!

Call the QCDS Executive Director at 718-454-8344
if you are experiencing temporary financial difficulties
to explore possible options.

QCD5

Queens County Dental Society
86-90 188 Street | Jamaica, NY 11423

Study Clubs

Dr. Fialkoff Study Club
CONTACT DR. FIALKOFF (718) 229-3838

Apr 2 7:00 -10:00 p.m.

Topic: “Real Life Solutions to Everyday Problems-
Clinical Dilemmas and How to Solve Them”

Speaker: Dr. Marvin Fier

Location: ~ 47-10 Bell Blvd., Bayside

June 4 7:00 -10:00 p.m.

Topic: “Balancing The Art, Science, and Business of
Dentistry Composites: Where We Were and
Where We Are Going”

Speaker: Dr. Jeffrey Hoos DMD

Location: 47-10 Bell Blvd., Bayside

Dietary Concerns

Please note that QCDS wishes to accommodate the di-
etary needs of attendees at our meetings and programs.
Itis requested that anyone requiring kosher or other spe-
cialized foods notify the QCDS office at the time of your
registration so that proper plans can be made.

DANZIGER &

- i
MARKHOFF LLP FETTY

Representing dental practices in the areas of:

Dental Practice Transitions
Estate and Tax Planning
Retirement Plan Design and Administration

123 Main Street - White Plains, NY 10601 - 914-948-1556

dmlawyers.com - Contact: Gregory R. Tapfar, Esq.

&7
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Dr. Daniel G. Pompa
Oral and Maxillofacial Surgeon*

= *Fellow: American Association of
Oral and Maxillofacial Surgeons

= Seminar Series Speaker / On-
line Author / Consultant for the:
American Dental Association

m \/isiting Faculty at New York
University College of Dentistry
for the: Linhart Department of
Continuing Dental Education

= Pyblished in JADA, NYSAGD
and in Dentistry Today where
he has been listed as a:
“Leader in Continuing

‘“Medical Emergencies:
How to Save a Life
Including Your Own”

Sunday May 4, 2014

Sign-in at 10:30 AM, Seminar from 11:00 AM - 3:00 PM

LOCATION: The Mansion at Sands Point Village Club, Sands Point, N.Y.
Gourmet Lunch included. This course is approved for 4 CE Continuing
Education Credits from ADA (CERP) and AGD (PACE)

This presentation will teach you how to respond to a life-threatening crisis in your office or
anywhere. The indications for emergency drug use, along with the appropriate dosages will
be reviewed. Developing and maintaining an Emergency Drug Kit will be taught. We will
distribute and teach you to use color-coded instructional cards depicting each emergency
and the suggested treatment for that emergency through a clear plan to follow. This Semi-

Education” nar incorporates interactive live demonstrations, hands-on drug administration with a mul-

= [nventor: US Patent # 5,320,529
= Presented over 100 lectures

timedia presentation format. Cost: $139 ($169 if registered after May 1)

Nationally and Internationally ONLINE REGISTRATION BY MAIL ADVANCED
Please go to: Mail your check to: PRACTICE
www.APS4DDS.com Advanced Practice Seminars SEMINARS

PO Box 280
Albertson, NY 11507

Danisl G, Pompa, D.0.S,
o B

e s e ol

wWww.APE40DS, com




CLASSIFIEDS

DENTAL OFFICE - available part-time or full-time. Great opportu-
nity for any specialist or general dentist. Relocate your existing prac-
tice or open a satellite office in established Bayside medical center,
centrally located on Bell Blvd., directly opposite busy Bay Terrace
Shopping Center. Available suite: renovated, plumbed for dental,
analgesia, windows, move-in ready, private Bell Blvd. entrance. Ex-
cellent signage! On-site valet parking! High visibility location! Mgmt:
718-229-3598 www.2391bell.com

TAXES YOUR OFFICE. Business/personal. Specialty: dentists. Per-
sonable CPA, references Stuart A. Sinclair, CPA 516-935-2086 1120
Old Country Road, Plainview, New York 18803.

THINKING OF RETIRING? Established GP dentist with 20+ years
experience seeks practice in Eastern Queens/Western Nassau for
satellite/second office. I will take good care of your patients. Call:
718-404-7364. Email: Queensdentist@aol.com

GENERAL PRACTICE: High quality. Queens Village, New York.
Call Jeffrey Lasky Aspen Advisory, LLC 800-663-9954

GREENPOINT, BROOKLYN: Modern Dental Practice for sale,
gross 480K. Ground floor, prime location. 4 operatories, lab, addi-
tional 4 rooms for expansion or sub-rental. Fully equipped, digital
x-ray and panorex. For more information contact by e-mail:
joanna69134@yahoo.com or cell 917-620-7389.

HIGHLY PROFITABLY ORTHODONTIST PRACTICE QUEENS:
The untimely death of a beloved orthodontist in Queens requires a
timely sale to the best qualified candidate. Established in 1990, this
practice has served thousands of families. Currently over 500 active
patients are working with part-time orthodontists while the process
of selecting a prospective buyer is finalized. Equipment is in good
shape with new Cephalometric x-ray and Panarex. The practice en-
joyed year-after-year strong margins, satisfied patients and close uni-
fied group of 4 full-time and 1 part- time loyal employees. Please
contact Carey Davis, Dental Transition Specialist, at Transworld Busi-
ness Advisors of NY 646-707-4559 or write cdavis@tworld.com.

DENTIST OFFICE FOR RENT: 960 square feet, parking available,
great location, was orthodontist office for 40 years, four schools
nearby, Oakland Gardens, NY, call Nick for info, 718-631-5627.

Executive Director

Executive Director wanted FT for local branch of
the American Dental Association based in Queens

with over 1,000 members in NY Metro area. Duties in-
clude, running smalll office and supervising secretar-
ial staff, preparing budget, developing sources of
non-dues income, developing and implementing pro-
grams and services for professional members and pub-
lic outreach. Send CV and salary requirements by
April 7th to execdirectorsearch2014@gmail.com

JACOBSON GOLDBERG & KULB, LLP
Attorneys and Counsellors at Law

585 Stewart Avenue
Garden City, New York 11530

(516) 222-2330

o Office of Professional Discipline

e Purchase & Sale of Practices

» Partnership, Employee, Independent
Contractor Agreements

e Business Transactions

e Medicaid

e Third Party Audits & Termination

e State & Federal Criminal Proceedings

e Administrative Hearings

e Estate and Real Estate Matters

Miles R. Jacobson
Amy T. Kulb
Daniel M. Goldberg
Jeffrey A. Granat

“TAKING YOU FROM
RESIDENCY TO RETIREMENT™”

Insurance Planning For the

Healthcare Professional

¢ Individual Disability e Malpractice Insurance

¢ Business Disability ¢ Health Insurance
e Life Insurance

e Group Insurance

e Liability Insurance

¢ Financial Planning

Dr. Eric S. Studley
Eric S. Studley & Associates, Inc.
234 West Jericho Turnpike
Huntington Station, NY 11746
Office: 631-673-9496
Fax: 631-673-9497
EMAIL: drstudley@optonline.net
WEBSITE: DrEricStudley.com

¢ Retirement Protection

us on your side.

® We go to bat for you and preserve
your good name.

@ We aggressively defend and resist
any payment for frivolous claims.

® We are a tough team to beat and
we don’t give up.

® We have the finest defense
attorneys in the State, respected
medical experts, and the country’s
largest and most experienced
claims staff.

@® We are not just your liability insurer.
We are your legal guardians.

We are MLMIC.
Our defense never rests.

— .
MLMIC is the one ally you want when you enter the courtroom and your practice and reputation
are on the line. The jury may be out. But, you can feel confident, knowing that no other insurer in
New York State provides the protection and dependability of MLMIC. MLMIC’s dedicated

underwriters, claims personnel, risk management consultants, and defense attorneys are always

responsive to your needs. And, the NYSDA-MLMIC Frogram, now in its 18th year, is a

Endorsed

program run by dentists for dentiste. = For information, call
by NYSDA

(800) 683-7769 (NYC), (888) 744-6729 (Syracuse),
(888) 263-2729 (Long lsland), or (800) 635-0666

(Alba ny area), or visit www.mlmic.com M Medical Liability Mutual

Insurance Company

Our defense never rests.

New York
Latham
Syracuse
East Meadow

©2010 Medical Liability
Mutual Insurance Company




PRSRT STD

QS PAID

PERMIT No. 842

Queens County Dental Society
86-90 188 Street
Jamaica, NY 11423

TRy}

\ "\o s
’-U‘

Afforda; E‘.SY it

) York 1155¢
ulifeli.com
All of our work is done by, BN talented staff nf”éxpert techmcnansin %

our modern well- equipped ory. We do note
of America

Nu-Life Long Island is privately owned and note
labaratories with similar names.




