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QCDS Scores
Against Oral
Cancer at Annual
Citifield Screening

For the seventh straight year,
Queens County Dental Society mem-
bers went out to the ball game to make
a strike against oral cancer. QCDS
members screened fans and Mets
staffers in the Jackie Robinson Ro-
tunda at Citifield last August.

“I do this because I want to make
people aware of oral cancer and possi-
bly save a life,” said Dr. Stuart Kesner,
who has organized the event for the
dental society since its inception in
2008. A life-long Mets fan, Dr. Kesner
said he wanted “to encourage more
people in our profession to give back
to the community”.

Over the years, many hundreds of
people have been screened, and a
number of suspicious lesions found.
Last year, one young Mets staffer told
a QCDS member about a recurring
“cyst” that was again causing her dis-
comfort, and had the area examined
by a QCDS oral surgeon. She was re-
ferred for follow-up.

Voluntary screening programs, es-
pecially to under-served children, are
incredibly valuable to help spot prob-
lems early. Partnering with local

—Continued on page 12

QCDS Members Join NY’s
Dentists” Mission of Mercy

By Gina Cucchiara, D.D.S.

Dentists, hygienists, assistants and
non-clinical volunteers came from all
over New York State to treat more than
1,200 dental patients at The New York
State Mission of Mercy (MOM) Free
Dental Clinic in Troy, New York. The
event, which was held at Hudson Val-
ley Community College, provided serv-
ices to patients of all ages and in all
specialties. The services available in-
cluded cleanings, fillings, extractions,
oral surgery, root canals, partial pros-
theses and even crowns. Among the
QCDS members participating were Drs.
Gina Cucchiara, Sudhakar Shetty, and
Robert Shpuntoff.

The event was a remarkable accom-
plishment that took over 3 years of
planning, fundraising and organiza-
tion. More than $300,000 was raised
from both corporate and private spon-
sors. The college donated the space re-
quired for the event. The athletic center
was divided into different sections, in-

cluding the registration desks, triage,
radiology and treatment areas. The 108-
chair facility was set up in just one day!
And, no detail was overlooked. Each
dental unit was equipped with com-
pressed air, vacuum suction, a portable
dental chair, an overhead light, infec-
tion control materials, and a variety of
dental instruments and supplies. Vol-
unteers worked continuously to pro-
vide sterile instruments for the 300
dentists working in shifts. Volunteers
also escorted patients to and from the
different areas, and gave patients post-
operative instructions.

Even the rain could not deter pa-
tients from lining up at 6 A.M. and com-
ing from near and far to be treated. Not
a single patient was turned away. There
were no complaints, only smiles, as pa-
tients received an estimated $1 million
in dental services. The first priority was
to relieve pain and treat infections. Be-
yond extractions and root canals, den-

—Continued on page 8

An oral surgery area staffed by volunteer dentists was a feature of the Troy, New York Mission of Mercy.



Strengthen Your Cash Flow with

Business Banking
at Astoria

Think BeEyond

YOUR WEBSITE

Whether you're expanding inventory, opening a new location or taking
advantage of a timely opportunity, your business depends on steady,
reliable cash flow. At Astoria we can help you save time, protect your
funds, manage your assets and so much more.

We'll pair you with a knowledgeable Business Banker, a trusted ally you
can count on to generate ideas tailored to your needs - a specialist
uniquely networked to connect you with prominent local professionals,
experts and organizations. And because we're headquartered locally, we
make decisions faster.

IT'S EASY. A complete Web Presence packs all your You and your business truly matter to us. Our unique consultative
online marketing into one simple platform. It's time approach helps improve cash flow, while preparing you for those very
to make the upgrade. Officite can help. important what ifs - keeping management of your business finances
easier, more efficient and profitable.

CALL YOUR WEB PRESENCE ADVISOR
Meet your full-time, dedicated expert. To find out more, stop by our Jamaica branch!

D’Chivon Gooding, Branch Manager

e CHOOSE YOUR WEB PRESENCE PACKAGE Vice President, Banking Division

Select a package customized for your practice. 179-25 Hillside Avenue
* Premium Websites » Search Engine Optimization Jamaica' NY 11432
* Mobile Websites » Reputation Monitoring LAUNCH YOUR WEB PRESENCE 718.291.3100
* Social Media » Patient Education e And watch the new patients come in.
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Cash Flow Insight™ | for the achiever in you

Introducing Cash Flow Insight powered by PNC CFO —
a suite of user-friendly online tools that can help you
understand and project your practice’s cash flow, so

you can turn insight into action. Try it at no cost today*. o

Call the Cash Flow Insight Center at 855-762-2361, stop PNC CFO
by any PNC branch or go to pnc.com/cashflowinsight ~ Cash Flow Options

epnceank

Offer requires a PNC Business Checking account and enrollment in PNC Online Banking
Dffer valid during your current statement cycle period and two additional statement cycles,
which constitutes your free trial period. One free trial period per customer, based on the
enrollment date of the first account you enroll in Cash Flow Insight. Your free trial period for
all accounts in Cash Flow Insight ends at the same time. At the end of your free trial, you will
remain enrolled in Cash Flow Insight and be charged a fee of $10/month. If you do not want
to continue with Cash Flow Insight, you may opt out of the service on your Preferences page
within Cash Flow Insight. Beyond the trial period, certain account types have Cash Flow
Insight for no additional monthly fee, including Business Enterprise Checking, Industry
Solutions Checking and Retail Businesses Checking.

Cash Flow Insight and CFO: Cash Flow Options are service marks of The PNC Financial Services
Group, Inc.

@2013 The PNC Financial Services Group, Inc. All rights reserved. PNC Bank, National Association.
Member FDIC BB POF 0713-077-154149
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By Dr. Bijan Anvar

I hope everyone had a great summer.
While summer usually provides our prac-
tices with some extra down time, we have
been quite busy at QCDS. I have been work-
ing with our executive director preparing
for our World’s Fair of Dentistry, which is
looking like we will have record numbers
once again. With vendors donating great
raffle prizes including an iPad mini, a Mer-
cedes Benz children’s ride on car, and many
others (30 prizes and counting), this looks
to be our best event yet!

We are looking forward to more great
membership meetings and would like to re-
mind you to bring a colleague. Let them see
all that organized dentistry has to offer! For
example, did you know that the ADA has
negotiated a great discount for its members
with Mercedes Benz? The discount is any-

From the President

drbanvar@gmail.com

Protecting Our Profession

where from $500 to $4,000 off! This savings
alone can more than pay for your dues. This
is just a small part of what our organization
offers.

Our council chairs are always looking
for volunteers to serve on their council, and
this is a great way to stay involved, as well
as staying informed and helping to guide
our profession in the best possible direc-
tion. Please feel free to contact council
chairs or our executive director for more in-
formation.

Your support and participation is con-
stantly helping to advance our society and
our profession. More than ever, that sup-
port is critical in maintaining the course. We
need to protect our profession so that we
may protect our patients. I thank each and
every one of our members for their support!

We need to
protect our
profession so
that we may
protect our
patients.

Architecture Studio
Designers and Planners

commercial » residential » institutional # interior design

718.805.2797 tel

William Gati, AIA Architect

112-31 84th Ave., Kew Gardens, NY 114181321

718.805.2227 fax

weati@architecturestudio.com

www.architecturestudio.com

Member of The American Institute of Architects
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WHAT TO EXPECT:

o EXCEPTIONAL CUSTOMER SERVICE

e LOWER PREMIUMS

RQCiprocal Insurers e BROADER COVERAGE

DENTAL MALPRACTICE INSURANCE

For over 30 years, PRI has taken great pride in being one of the largest medical professional liability
carriers nationwide. As a licensed and admitted carrier regulated by the New York State
Department of Financial Services, PRI’s policy holders enjoy all of the regulatory and
statutory safeguards and protection afforded by the provisions of the New York State
Insurance Law. Our attention to detail and commitment to quality, service, and products offered
have gained us the loyalty and respect of our many long-time insureds making us second to none in

the industry.

SEE WHY SO MANY DENTISTS HAVE MADE THE SWITCH

e Coverage for Botox at no extra charge e Claims-Made & Occurrence policies

»  Coverage for Extractions at mo extra charge . Free “Tail” coverage when meeting PRI’s requirements

s  Coverage for Implants at no extra charge
e Aggressive claims handling for which we provide quality support in

e Coverage of Additional Insureds at no extra charge times of erisis

¢  Locum Tenens Coverage
z e A multitude of discounts available to reduce your premium

s Vicarious Liability Coverage
. Live customer support during business hours to assist you
e Quarterly Risk Management Updates

o  Hospital provided Excess Coverage for dentists who carry $1.3/$3.9
Million or $2/%6 Million Limits

* At Home Risk Management Course

<>

No finance charge placed on policies satisfied by quarterly payments

e  Credit card payments available

ﬁ

PHYSICIANS’ RECIPROCAL INSURERS
888-526-4006 www.PRI.com

By Oleg Rabinovich

As I write this, I have just come back from the Oral Can-
cer Screening at CitiField. It was a true pleasure to see our
members giving back to their community. The fans that were
screened were truly appreciative of our efforts.

I also wanted to tell you how proud I am of the way our
members step up. QCDS Headquarters received a phone call
from a homebound elderly man who desperately needed to
see a dentist, but could not find one who could come to him.
I sent out an e-blast asking if anyone made home visits.
Within an hour of the e-blast going out, we already had ten
responses from our members willing to help. That truly
shows the quality of our membership.

Our next major event we have is the “World’s Fair of Den-
tistry” in September. It will be our largest event ever with
nearly 40 sponsors, dozens of raffle items and over 300 peo-
ple in attendance each day.

The ADA Annual Conference will be coming up in Octo-
ber in San Antonio, Texas. I am very excited to attend for the
first time. I hope to see many of you there.

We are going to have a very busy fall after that, with lots

From The Executive Director

- The Busy Season at QCDS

of events going on. Please take a look at our calendar at
gcds.org to see everything we have planned.
Protecting the Profession

On a more serious topic, I was recently notified about a
lab that was performing the unlicensed practice of dentistry.
The information on that lab was given to me and I submitted
that information to the Office of Professional Discipline and
I will follow up with OPD to see about submitting that in-
formation to the Queens District Attorney’s Office. If you
know of any entities or individuals performing the unli-
censed practice of dentistry, please contact me at 718-454-
8344 ext. 306 or e-mail me at execdirqcds@aol.com to let me
know. It is imperative that we protect the integrity of the den-
tal profession by shutting down these illegal and dangerous
operators. The health and safety of the general public is at
risk if we do nothing.

Visit QCDS at www.qcds.org
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Altfest

personal wealth management*
OFFERING A FULL RANGE

OF FEE-ONLY WEALTH

MANAGEMENT SERVICES FOR

DENTISTS, INCLUDING

[nvestment Management

Financial Planning
DISCOUNTS AVAILABLE FOR ACTIVE AND
RETIRED NYSDA MEMBERS

emawaseans  Financial Planning Firm

President Lewis J. Altfest
Ph.D., CFA®, CFP, CPA, PES

BARRON’S T0OP 100
Independent Financial Advisors

2007, 2008, 2009, 2010, 2011
425 Park Ave. New York, NY

212.406.0850
inquiry@altfest.com



Financial Focus: Is an IPO in Your Future?

By Lewis ]. Altfest, Ph.D., CFP®, CFA

AnIPO is an initial public offering. It means that a private
company is now going to trade publicly with prices posted
on an exchange. Companies go public because they need ad-
ditional capital, because current values are advantageous for
sale of part of their business, because they want to establish a
public price for an enhanced sale price for their business, or
just to bail out of a deteriorating situation. The question is
which circumstance is true for the IPO you

should help.

® [PO’s are cyclical. Many of them appear at
certain points in the investment cycle. Specif-
ically, many IPOs appear when markets have
moved up and there is a lot of speculative
fever. Alternatively, they are part of a pre-
vailing fashionable concept of the time such
as buy emerging technology or buy favored

are interested in. Here is some advice that ‘ ‘

the wrong time to purchase these shares.

® [POs are subject to “cooking the books.”
Their historical results have not been made
public before. Both the company and their in-

vestment bankers know what you are look- , ,

ing for—a consistent record of earnings
growth. They may plan early to have that
happen. For example, personal expenses and personal rela-
tives may gradually be lifted to give the appearance of earn-
ings growth over time.
m Brokerage firms are subject to conflicts of interest. In theory,
IPO prices are supposed to be based on the fair value of the
company—one that represents a balance of the corporate
client seller and investor buyer’s interests. In reality, in the
past it has sometimes appeared as if the public was given the
shorter end of the stick.
B Many IPOs, particularly those in hot markets, decline
sharply in price whether 60 days, six months, or one to two
years from the offering date.

In short, too often IPOs are like a bride and groom at their

...0ften IPOs
are 11 ke a bride tist, you have a certain expertise and knowl-

and a groom
international markets. That is often exactly at their

wedding.

wedding. They personally, and perhaps their relationship,
will never look as good again. If you are going to participate
you can cut the odds down by using the following proce-
dures:

B Stay away from participating in a hot market.

m If you are offered a hot stock, defined as one the broker
knows because of demand will open at a higher than IPO
price, you can consider taking it. However, if you do, it often
makes sense to sell it within the first day or
so. Often the IPO price better reflects its true
value. Needless to say, these deals have most
frequently been provided to important
clients of the firm.

B Try to limit purchases to those companies
you are familiar with. An example, as a den-

edge of pharmaceutical and dental
technology areas.

B Recognize that [IPOs that are operating at a
deficit are speculative. Speculative means
you cold lose your entire investment.

® Have patience. Often you are given the op-
portunity to purchase a stock at a much
cheaper price once the honeymoon is over.

Altfest Personal Wealth ManagementSM is the nationally rec-
ognized fee-only investment management and financial planning
firm that is endorsed by NYSDA Support Services and the Queens
County Dental Society for their members. Altfest contributes arti-
cles to help members of the Queens County Dental Society plan and
think intelligently about their finances. If you would like to reach Al-
tfest, you can call David Novak at (212) 406-0850 or dnovak@alt-
fest.com.

This article was updated and adapted from an article the au-
thor wrote for Medical Economics magazine. Copyright 2014 and
published by Advanstar Medical Economics Healthcare Communi-
cations. Reprinted by permission. All rights reserved.

Mission of Mercy Treats More Than 1,200 Patients

—Continued from page 1
tists performed fillings and crowns, while hy-
gienists brightened smiles with prophys.
Crowns were made in-house using milling ma-
chines donated by Patterson and Henry Schein.
The purpose of the event was to raise
awareness of the importance of dental
health and hygiene. The results showed that
when the dental profession gives back to the
community, the public responds with grati-
tude. The next MOM event in our area will
be held in Connecticut and QCDS members
are invited to partake in a truly gratifying
experience!

REPORT OF THE NOMINATING COMMITTEE

In accordance with QCDS Bylaws, the Committee met and considered all nominations
that were received. The following Committee recommendations are made for 2015:

QUEENS COUNTY DENTAL SOCIETY 2015 BALLOT
OFFICE CANDIDATE MARK X' To Vote
President Sudhakar Shetty Per Bylaws Automatically Ascends
President-elect Ronald Garrett
Vice- Presidnt Eric Huang
Secretary Richard Yang
Treasurer Craig Tischler
Historian Prabhakar Koppikar
_ writein
Delegates to the ADA 2015 (vote for 2)
Rekha Gehani
Prabha Krishnan
write in
Alternate Delegate to the ADA 2015 (vote for 1)
Stephen Quarcoo
write in
NYSDA TRUSTEE (4 year term) (vote for 1)
Prabha Krishnan
write in
NYSDA DELEGATES (vote for 8)
B. Anvar J. Ledner
R. Gehani R.Shpuntoff
IM. Greenberg B. Vallejo
V.Jhaveri B.Wasserman
write in write in
NYSDA Alternate Delegates (vote for 3)
S. Kesner
S. Quarcoo
A. Queen
write in
Board of Trustees- One year Term (vote for 25)
H. Ajmera M. Gandhi 5. Quarcoo
S. Akhtar C. Gehani A. Queen
C. Berkman H. Gomez R.Samuels
D. Bhagat S. Kesner A.Santana
IM. Bhuyan J. Kouzoukian K.Schirmer
H. Biller L.Lehman |. Schwartz
G. Cucchiara A. Lighter V. Shah
A Feigenbaum R. Olan R. Sherman
write ins L. Takhalova
INSTITUTE FOR CONTINUING DENTAL EDUCATION 2015 BALLOT
OFFICE CANDIDATE MARK "X'
President Kathryn Schirmer
Vice- President Prabha Krishnan
Secretary / Treas Ronald Garrett
write in
|Members of the Dental Board of Directors (vote for 13)
B. Anvar D. Kalman R. Shpuntoff
C. Berkman J. Kouzoukian write ins
D. Bhagat J. 'Ledner
C. Gehani A. Queen
M. Greenberg 0. Rabinovich
E. Huang S. Shetty

In accordance with our Bylaws, any additional nominees for an elective office may only be made by written petition signed by
twenty members in good standing and received by the Executive Director not later than ten days after the October 7th general
membership meeting at which the report of the Nominating Committee is presented. No additional nominations, including
nominations from the floor, shall be accepted for elective offices to be filled by a vote of the General Membership unless oth-
erwise specifically provided in these Bylaws. Voting shall take place at the November 4th General Membership meeting.
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eceive the best rates from a refiner
Rtmsted by clients for more than 35

years. Dental offices receive a com-
plete report, analysis, and break down of
their metals for full assurance of its content.
Our customers quickly become our friends,
with many doing business with us for more

than 30 years. Practices start as our cus-
tomers, but soon become our friends.

No lot is too small to receive
personalized attention!

Visit our website:
www.bellishrefining.com
Contact Owner Steve Bellish Now:

Direct Line: 212-944-7276
Bellishrefining@Gmail.Com

Providers May Sue Insurers
For Violations of New York

Prompt Payment Law Claims

By Joshua S. Levine, Esq.

Section 3224-a of the New York State Insurance Law pro-
vides that insurers must pay “clean” claims submitted by
providers within 45 days of the receipt thereof. The New York
State Department of Financial Services (“DFS”) has the abil-
ity under the law to impose interest charges and financial
penalties of up to $5,000 per violation upon insurers who do
not comply with the law’s requirements.

In March of this year, a New York State appellate court af-
firmed that health care providers, including dentists, have a
private right of action under the prompt payment law and
may sue insurers directly for violations thereof. As DFS has
limited resources with which to enforce the prompt payment
law, it is hoped that this ruling will force insurers to pay
greater attention to compliance with its provisions.

Joshua S. Levine, Esq., is a partner at the White Plains, New
York law firm of Danziger & Markhoff LLP. This firm is a business
and tax-oriented law firm that has been representing dental prac-
tice owners in the New York metropolitan area for 50 years. Mr.
Levine may be reached at 914-948-1556 or at jlevine@dm-
lawyers.com
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10% DISCOUNT FOR QCDS MEMBERS

m Brochures m Envelopes
m Business Cards m Labels

m Prescription Pads ~ mRubber Stamps

m Medical Forms
m | etterhead

= Mailings
m Design Services

DELIVERY TO YOUR OFFICE DOOR!

KC GRAPHICS

25 Cutter Mill Plaza  Great Neck
516-466-2434

Sales & Support 24/7

1-871-483-3368
$ 2 9 9 5 Complete Dentist Chair
(including Dr’s stool)

Factory Direct Price
+ shipping and handling
add sales tax for New York customers
56% Savings! Retail Price $6800

Unit features: Chair features:

* Handpieces tubing with * Electric chair with 24V
4 holes (3pcs) motor drive

* 3-way syringe * Three programmable positions
with tubing (1pc) * Double armrest

* X-ray film viewer + Suitable for adult or children

= Air suction with filter headrest

+ Saliva ejector * Foot control

= Dentist's touch pad control * Seamless upholstery

* Clean water with = FREE built in water heater
bottle system system, extra water valve

= Porcelain cuspidor bowl and master switch

* Operating arm & light (1pc)

* Foot controller (1pc)

+» Dentist stool (1pc)

Technical Data:

+ Power: 110V, 50Hz, 5A, can
be changed as require;

* Air supply: 0.55Mpa
(clean, dry, cilless)

= Water supply: 0.2-0.4Mpa

Options Available:
Call for more details

Colors:

« EISIEIRE = » QI

v Di Blue Lt Blue Mauve Green Gre Cream Black Purple

Features:

+ Oil-less compressor:
230WS50H2/ 1 10V60Hz S80VA

- 8L Tank capacity

« Noise level: 62dB

- Handpicees tubing with 4 sffrq, %ﬂ
holes (2pes) ”’S;;B:"'s

« 3-way syringe with tubing

o (1pc)
e Saliva ejector
Pﬂ‘ w Dental Unit - crean water with bortle

Retail price $1,990 system

« Foot controller (1 pe
e 1,390 f“

with Light curing and scalar - 51 790

SIBUYBACK -

*approximation depends on credit approval

+ Operation light (1pe)
- Instrument tray { [pc)

$100* down and $110*
a month leasing option
Lease Term 3 Years \'."._

LEASING OPTION

" _ONIYSTiO

A MONTH'

Factory Direct!

Ce€

0123

FOA
FOA APPROVED

n - low price - high quality equi
. - Dr. Haward

Features: ="
+ Seat height: 500-600mm

- Backrest angle of B ’H ﬁ
inclination: 110°~180° 7 ] . -_5

= Impression Materials

3 PVS Tubes and Cartridges

$19.95

Super Hydrophilic Material

+ Headrest distance of r
movement: 80mm |
- Headrest angle of
rotation: =25°

H“_ = . A & B Putty

Portable Chair

Retail price $980

'8 \'«-.
Fa ™
e $590 N

“ Excellent Company!” - Dr Viren Jhaveri DDS

Oltggg
OMPI?ES S0 "

 Noise 53
Noise Le II‘} A) m (€

Dependable IV with

Dependable VI with

Air Compressor Up To6 Cnairs $1,990
. _/ Retail price $1.800

e With Air Dryer
v gl sagg UpTo 2 Chairs

)
. %
FDA ¢ Uerescharssuseo  High Speed Hand Piece SS -~
Dependable |

,,,,,

Retail price $268.50 & MONTH

e $99

NEW & Features: ; With

(LR, -2 hole or < hole avilable Straight Neso Low Speed Hand Piece
with ceramc SIS and Cantra I-E:'an rice $388
BEARING Wi : 250k Py Features: Angle i

- Rotation Speed: 300,000 rmin <800 to 20,000 rpm

« St =0
Stall torque: = 0.06N.cm = Fully autoclavable

@ Find us on Facebook at DentalchairsUSA

www.DentalChairsUSA.com « 1-877-483-3368

Show Room at 72-59 Kissena Blvd, Flushing, NY 11367




QCDS Special Event

QCDS Scores Home Run Against Oral Cancer at Annual Citifield Mets Dental Screening

—Continued from page 1

groups like the Mets allows the dentists of QCDS to reach
more people over a short period of time. We can educate peo-
ple about the importance of oral cancer screenings and regu-
lar checkups.

Each year in the United States 35,000 people are diagnosed
with oral cancer and 8,000 people die from the disease. Sus-
picious lesions are often discovered during these voluntary
screening programs. “If you catch it early, like a routine den-
tal visit, there’s an 80-90 percent survival rate and that’s just
from a painless 2 minute screening at the dentist” said Dr.
Kesner about oral cancer.

Along with the screenings, toothbrushes, toothpaste, and
Mets key chains were distributed to the attendees.

With the death this year of baseball legend and Hall of
Famer Tony Gwynn at the age of 54 from oral cancer, this
screening had extra meaning to the many baseball fans that
were seen this year.

Dr. Kesner’s team included dental residents from Jamaica
Hospital and Brookdale Hospital, as well as practicing QCDS
dentists and his own office staff. Over 30 dentists and dental
residents participated this year, including Dr. Stuart Kesner;
President-elect Dr. Sudhaker Shetty; Immediate Past Presi-
dent Dr. Doron Kalman; Past Presidents Dr. Viren Jhaveri, Dr.
Charlene Berkman, Dr. Alan Queen, and Dr. Mercedes Mota-
Martinez; QCDS Bulletin Editor Dr. Boris Arbitman; and Ex-
ecutive Director Oleg Rabinovich.

Unfortunately, the Mets lost 3-2, but there’s always next year.

~HEALTH
SCREENING

SCREENING




CE Courses

Pre-registration is required for all continuing education courses, except General Membership Meetings

Friday, October 17 9:00 p.m.

The Single Tooth Implant: 5 C.E. Credits
The Ultimate Creative Challenge

This presentation discusses the preparation and workup to
create a result that is as close to natural replacement as possible.
Dr. Pompa reviews the latest advances and evidence-based data
as well as a unique sequential treatment planning approach
which, when adhered will lead to successful outcomes. This may
be one of the most difficult challenges we face and is often not
seen as such with unforeseen poor outcomes. Emphasis will be
given to the use of a cast provisional and/or a provisional in-
terim Hawley device and/or a fixed provisional prosthesis to at-
tain ideal results. Longterm follow-up will be demonstrated as it
relates to these concepts.

Includes breakfast/lunch

Instructor: Dr. Daniel G. Pompa
Tuition: ADA member/staff: $50 Non-ADA member: $100

Friday, October 24 10:00 a.m.

Socket Presentation and Bone Grafting 2 C.E. Credits

A tooth extraction without socket grafting produces up to
60 percent shrinkage of bone as the hard and soft tissues heal.
In the “smile zone,” this defect causes a significant esthetic
challenge. You and your patients will appreciate the esthetic
and functional advantages of socket grafting. There are many
materials available for simple, fast, predictable grafting. When
patients are educated about the desirability of socket grafting,
most accept the procedure. Whether you are planning an im-
plant when the socket heals or placing a Pontic in the location
of the healed socket, grafting is a proven and desirable proce-
dure. Included in this presentation are grafting materials,
membranes, and step-by-step easy procedures. Patients will
appreciate having this procedure done, if you only tell them
about it. Make socket grafting a routine part of your practice!

Continental Breakfast Included
Instructor: Dr. Al A. Gulum
Tuition: ADA member/staff: Free

Friday, October 31 9:00 a.m.

Topic: Risk Management 4 C.E. Credits

Do you know how long you are obligated to store patient
records? What information needs to be included in a medical
history? How do you legally terminate a professional relation-
ship with a patient? Answers to these and many other legal
questions are provided in this course. Course qualifies for mal-
practice policy discount.

Instructor: Dr. Kenneth Treitel

Tuition: ADA member/staff: $135 Non-ADA member: $260

Be sure to check the QCDS website for the latest
Society events and news: www.qcds.org

Tuesday, November 7 7:00 p.m.

GENERAL MEMBERSHIP MEETING
Buffet Dinner 6:15 p.m.

2.5 C.E. Credits

7:00 p.m. “What You Need to Know About
Surgical Guides for Implants”

This course will inform clinicians how to incorporate efficient
and effective use of surgical guides into their implant thera-
pies for greater accuracy and efficiency.

Implants are an important part of contemporary dentistry and
placing and/or restoring implants can be clinically and fi-
nancially rewarding. However, implants placed in a non-ideal
fashion can make prosthetic restoration difficult and expen-
sive, leading to inconvenience and frustration. Using surgi-
cal guides during implant placement facilitates ideal implant
placement and enhances the final results.

Course Goals:

Participants who complete the course should be able to:

1. Understand the proper location for implants, both in rela-
tion to each other and natural teeth

2. Appreciate the average dimensions of natural teeth as they
relate to restorative dentistry

3. Understand the importance of a pre-surgical evaluation

4. Understand different methods of fabricating a surgical
guide for implants

5. Recognize the advantages and disadvantages provided by
the different types of materials that can be used in the con-
struction of surgical guides

6. Appreciate how surgical guides can also be used as radi-
ographic guides

7. Appreciate the benefit to treatment planning that surgical
guides can provide

8. Appreciate the surgical benefits that surgical guides can
provide

9. Appreciate the restorative benefits that surgical guides can
provide

Instructor: Dale Rosenbach, D.M.D., M..S.

Friday, November 14 10:00 a.m.

Placing Mini Implants — 2 C.E. Credits

Simple, Safe, and Effective

About 20 percent of your adult general practice patients are
edentulous, and they would love to have mini implants to re-
tain and support their dentures if they only knew they are
available and where to get them. This video contains the lat-
est and best types of mini implants and the most adequate
methods to place them for several clinical situations. Gordon
offers the most current information on this topic, including
the necessary equipment, supplies and techniques and a sim-
ple, live, step-by-step procedure placing the mini implants in
a patient. We have seen placement of these implants change
patient’s lives for the better, as well as offering practitioners
an exciting new aspect of dentistry to incorporate into prac-
tice. Continental Breakfast Included

Instructor: Dr. Al A. Gulum
Tuition: ADA member: Free

Eric J. Ploumis, D.M.D., J.D.

Attorney at Law

Why not use a lawyer who is also a dentist?

Comprehensive Legal Services for Dental Professionals

* Purchase and sale of practices

* Employment and independent contractor agreements
* Office leases

* Partnership agreements and dissolutions

* Corporate and LLC formation

* Real estate transactions

* Office of Professional Discipline representation

* Patient dismissal issues

* Collections issues

Manhallan Brooklyn
453 Second Avenue 322 Stockholm Street
New York, NY 10010 Brooklyn, NY 11237
212-685-4320 347-221-1084

www.DentalPracticeLawyers.com

Evan’s Heart Condition Was
‘Discovered By His Dentist

CPR/AED e Advanced Life Support ¢ Custom Classes
AEDs, Pads, Batteries, Maintenance Contracts
Emergency Drug Kits e Portable Oxygen Assemblies

In-Your-Office Rates Starting at $50 Per Person
Serving Dental Professionals For Over 25 Years

Have Dummy Will Travel, Inc.
257 Harrison Avenue

Miller Place, NY 11764
(631)-849-4978
CPR@havedummy.com
www.havedummy.com

"WE BRING RAINING TO YOU*

Like Us: www.facebook.com/HaveDummy

VWhat Image
Dess
YOour Practice
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We are specialists in public relations,
marketing, advertising & direct mail.

Call us for a no-obligation, confidential consultation.

Katz Communications
25 CUTTER MILL PLAZA e GREAT NECK

516.482-6551

“TAKING YOU FROM
RESIDENCY TO RETIREMENT™”

Insurance Planning For the

Healthcare Professional

¢ Individual Disability ¢ Malpractice Insurance
¢ Business Disability e Health Insurance

e Life Insurance ¢ Retirement Protection
¢ Group Insurance ¢ Financial Planning

e Liability Insurance

Dr. Eric S. Studley
Eric S. Studley & Associates, Inc.
234 West Jericho Turnpike
Huntington Station, NY 11746
Office: 631-673-9496
Fax: 631-673-9497

EMAIL: drstudley@optonline.net
WEBSITE: DrEricStudley.com




Study Clubs October/November

Dr. Fialkoff Study Club

CONTACT DR. FIALKOFF (718) 229-3838
Oct 14 7:00 -10:00 p.m.
Topic: “World Renown Cardiologist”

Speaker: Dr. Richard A. Schlofmitz, M.D.
Location: 47-10 Bell Blvd., Bayside

Nov 12 7:00 -10:00 p.m.

Topic: “Nutritional Support for Oral and
Systemic Health”

Speaker: Steven H. Langsam, D.M.D., P.C.
Location: 47-10 Bell Blvd., Bayside

Dietary Concerns:

QCDS wishes to accommodate the dietary needs
of attendees at meetings and programs. Anyone
requiring kosher or other specialized foods
should notify the QCDS office at the time of reg-
istration.

TAX TIPS FOR DENTISTS

There are exceptions to the 10% penalty
for early distributions (before age 59.5)
from qualified pension plans and IRAs.

1. Medical expenses that are in excess of 7.5% of
adjusted gross income.

2. Up to $10,000 for first time homebuyer expenses

3. Higher education expenses for taxpayer, spouse,
child or grandchild.

4. Direct rollover to a new retirement account.
5. You were permanently totally disabled.

6. You were unemployed and used the money for
health insurance.

Stuart A. Sinclair CcrPA

1120 Old Country Road ¢ Plainview, NY 11803
Phone (516) 935-2086 Fax (516) 935-1787

DANZIGER &_ -

MARKHOFF LLP

Attorneys at Law

Representing dental practices in the areas of:

Dental Practice Transitions
Estate and Tax Planning
Retirement Plan Design and Administration

123 Main Street - White Plains, NY 10601 - 914-948-1556

dmlawyers.com - Contact: Gregory R. Tapfar, Esq.

Good thing you purchased that extended
warranty on your massage chair...

Wouldn't it be nice if life came with an
extended warranty?

It does.

Protect yourself and those around you S
with essential insurance coverage.

Health - Disability - Life - Long Term Care

Accidental Death or Dismemberment - Personal and Commercial
Just Some of the Fine Insurers We Wark With

GHl .4 HIP gnfi

HarTForp ~ HEALTHPLAN OF NEW YORK
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HEALTH PLAN introhealth plus™

For More Information, Please Call Susan Mason
at The Mason Agency.

CAl [ 1.516.747.5930

CONFERENCE ASSOCIATES [NE

smason2414@aol.com

JACOBSON GOLDBERG & KULB, LLP
Attorneys and Counsellors at Law

585 Stewart Avenue
Garden City, New York 11530

(516) 222-2330

o Office of Professional Discipline

e Purchase & Sale of Practices

e Partnership, Employee, Independent
Contractor Agreements

e Business Transactions

e Medicaid

¢ Third Party Audits & Termination

e State & Federal Criminal Proceedings

e Administrative Hearings

e Estate and Real Estate Matters

Miles R. Jacobson
Amy T. Kulb
Daniel M. Goldberg
Jeffrey A. Granat

_E _ CUSTOM UPHOLSTERY Inc.

44" 3280 Sunrise Hwy Ste 59
&et  Wantagh, NY 11793

SPECIALIZING IN
DENTAL FURNITURE ALL
WORK COMPLETED AROUND
OFFICE HOURS

DENTIST’S CHAIRS
OFFICE FURNITURE
WAITING ROOMS
ETC...

(516) 354-5650

Simon Galeas A.A.S, MDT, President

DENTAL LABORATORIES

PROUD SPONSORS OF THE Q.C.D.S.

A FULL SERVICE DENTAL LABORATORY
WHERE QUALITY IS OUR #1 PRIOROTY
ALL OUR WORK IS DONE ON PREMISES

MOVABLES - TM]/D ORTHOTICS
OBSTRUCTIVE SLEEP APNEA - MDSA Appliance

24-13 45™ STREET ASTORIA, N.Y. 11103 TEL: 718-721-9450
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QUEENS CouNTY DENTAL SOCIETY’S
ANNUAL OFFICERS INSTALLATION AND DINNER DANCE

INSTALLATION OF DR. SUDHAKAR SHETTY AS PRESIDENT
WITH QCDS AND ICDE OFFICERS
CHATEAU BRIAND
440 OLb CouNTRY RoAD,
CARLE PLACE, NEw YORK 11514
SATURDAY, JANUARY 10, 2015
6:00PM COCKTAILS — 7:00PM DINNER
RSVP REQUIRED — BLACK TIE OPTIONAL
SHOW SUPPORT FOR YOUR VOLUNTEER LEADERS

REGISTER BY CALLING: 7 18-454-8344
EMAIL: QCDS2@AO0L.COM

CLASSIFIEDS

THINKING OF RETIRING? Established GP dentist with
20+ years experience seeks practice in Eastern
Queens/Western Nassau for satellite /second office. I will
take good care of your patients. Call: 718-404-7364. Email:
Queensdentist@aol.com

TAXES YOUR OFFICE. Business/personal Specialty-
dentists Personable CPA, References. Stuart A. Sinclair,
CPA, 516-935-2086, 1120 Old Country Road, Plainview,
NY 18803.

QUEENS: REGO PARK AT QUEENS BLVD. - Newly
renovated dental office has room available, complete with
dental chair for rent. Please call 718-897-3434. Thank You!

DENTAL OFFICE FOR SALE - Busy, well established for
15 years, on main floor, 2 operatories, great location, near
transportation, 3 schools nearby, great walk-in practice.
Call 917-670-1437

PRACTICE FOR SALE - Great Woodside location.
$150,000 gross on two days. Priced to sell quickly. Tel: 631-
351-6043 evenings.

SPACIOUS OFFICE located on very busy Hillside Av-
enue in Hollis, Queens, NY. Spacious Office (1,500 Sq. Ft)
in well-kept 10-year-old building. Perfect for a dental cen-
ter Rent: $3,500/month or purchase building with two
upper floor tenants. Each apartment has 3 bedroom units,
2 full bathrooms, large kitchen, large dining room, large
living room. Purchase Price: $850,000.00. For Information,
please call: Dr. A. Gutman 718-225-2090.

HOME OFFICE FOR SALE: Roslyn, Herricks schools. 5
BR, 2 full and 2 half baths, plus dental office with prac-
tice. Great potential. Price $998,000 Call 516- 248-7077.

DENTIST: WATERTOWN, NY - Great opportunity for
an experienced, energetic, motivated and enthusiastic
dentist F/T (4/5 days/wk) - $175,000 guarantee includ-
ing very generous benefit package of 3 week vacation, CE,
401K, health ins., malpractice ins., membership dues and
lisc./DEA fees and quarterly incentive program leading
to loan reimbursement. Extremely fun, friendly and effi-
cient staff. Call Cammie at 315-771-6513.

MLMIC is the only dental liability insurer endorsed by the New York
State Dental Association (NYSDA) for a reason. With personalized
service, premiums and dividends based solely on the experience of

New York State dentists, our policyholders know they can count on us to

be there for them. Today, and tomorrow.

Get a Quote

Call (888) 392-0638 today for a personalized
consultation with a MLMIC representative.
Or, visit MLMIC.com/dentist

TRUST THE #1
DENTAL LIABILITY

INSURER IN
NEW YORK STATE.

NYSDA | BIMLMIC

The NYSDA-MLMIC Program for Dental Professional Liability Insurance
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Queens County Dental Society
86-90 188 Street
Jamaica, NY 11423

TRy}

\ "\o s
’-U‘

Afforda; E‘.SY it

) York 1155¢
ulifeli.com
All of our work is done by, BN talented staff nf”éxpert techmcnansin %
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